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Points International Ltd
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UT20:		  +2.6% (+19% Y/Y)
TSX Venture:	 +6.3% (+64% Y/Y)
TSX Info Tech:	 +0.6% (+12% Y/Y)
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Ubika Tech 20 Holdings are Breaking New 
Waves in the Tech Sector
The Ubika Technology 20 index (UT20) gained 2.6% since November 21st. On the other 
hand, the benchmark indices saw mixed results with the TSXV rallying 6.3% whereas the 
TSX Information Technology Index gained 0.6%. 
Having said that, it was an exciting time for BSM Technologies, the latest addition to 
our UT20 index, as it rallied 24% due to management’s ability to execute synergies from 
its Webtech acquisition. With increasing usage of mobile video streaming, NeuLion Inc 
gained momentum as it signed a partnership deal with Sony to roll out its newest 4K video 
platform on Sony’s latest smart televisions. All this, and more in this edition of the Ubika 
Tech 20 report.

Industry Highlights
•	 FinTech companies are breathing new life into the Canadian start-up market, drawing 

in venture capital funds in levels not seen in two decades. A recent report by Reuters 
revealed a 35% increase in capital financing of Canadian FinTechs year-over-year to 
$137.7mm.

•	 The federal government is planning to boost spending on new tech from Canadian 
companies through its Built in Canada Innovation Program (BCIP). Currently, the 
Innovation, Science and Economic Development (ISED) department is meeting with 
Ottawa to acquire up to $300mm in contracts from their $18B annual procurement 
budget for new technologies from startups.  

•	 Google has announced a $4.5mm investment over three years in the Montreal 
Institute for Learning Algorithms, the latest sign of Google’s growing interest in 
Artificial Intelligence. As part of the deal, Google will open an AI research group at 
its Montreal office, hoping to turn the city into a “super-cluster” of AI knowledge.

•	 Vancouver-based PayByPhone, a mobile payments technology startup, has been 
acquired by Volkswagen for $43.9mm. PayByPhone allows users to easily pay for 
parking spaces from their mobile device and reminds users when their parking is 
about to expire, allowing them to top up from anywhere, at any time. 

Upcoming Tech Events:
•	 Cantech Investment Conference 2017: January 18th, hosted by Cambridge House at 

the Metro Toronto Convention Centre, Toronto, Canada
•	 Resolve TO: January 25th-27th, hosted by Startupfest at the Waterworks building, 505 

Richmond Street West, Toronto, Canada
•	 IoT Big Data Healthcare Summit Western Canada: January 31st-February 1st
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BSM’s strength lies in its business model, where organic growth accounts for over 60% 
of total revenues. For this quarter, recurring revenues of $9.3mm represent an increase of 
75% compared with $5.3mm in Q4/2015, highlighting the potential for significant revenue 
growth. The synergies of the September 2015 acquisition of Webtech doubled BSM’s 

Notable Performers

BSM Technologies Inc. (TSX: GPS)

BSM Technologies is a Canada-based company providing hardware and software solutions 
for asset tracking worldwide, allowing companies to monitor aspects such as telematics, fuel 
and maintenance, compliance, routing, and scheduling. Since its addition to the UT20 on 
November 21st, BSM has rallied 24% as a result of strong Q4/2016 financial results. 

The 2016 financial performance marked a milestone for BSM Technologies, as it posted a 
record $7.61mm in profit, compared to a mere $18k for 2015. Although hardware revenue 
for the quarter increased 131%, gross profit margins fell by 11% as a function of volume 
discounts. This is not a concern, though, as BSM benefits from recurring revenues. On the 
other hand, service revenue increased 290% to $1.3mm.

Figure 1: Key Changes in Financial Results for Period Ending September 30th, 2016

Source: Company Filings
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subscribers Y/Y, resulting in increased monthly recurring revenues with minimal incremental 
costs. The improved Y/Y operating results demonstrate management’s ability to exercise 
effective synergies as it moves forward with its acquisition strategy. CEO Aly Rehamtulla has 
emphasized the importance of increasing customer satisfaction and retention as a key business 
strategy to stabilize revenues and drive future growth. 

The recent October 2016 acquisition of Mobi Corp, a geolocation services provider, appears 
to be a painless bolt-on addition that will allow BSM to enhance its commercial fleet 
management solutions to include planning, scheduling, route optimization, and fleet analytics. 
This will complement BSM’s analytics offerings, which will attract organizations that want 
to maximize the value of their assets. Additionally, Mobi will add another 15,000 new 
subscribers, and BSM will further benefit from synergies such as cross-selling and savings 
from sales and administration. 

As of the quarter ending September 30th, BSM had $26mm in cash on hand, with only 
$7.7mm in total debt, which testifies to their ability to service debt obligations with enough 
cash for additional corporate finance activities. Currently trading at an EV/Sales multiple 
of 1.7x, compared to industry peers (telematics, recurring revenue software) of 2.9x, BSM 
appears to be undervalued. This creates the possibility that BSM may become a takeover 
target as consolidation in the fleet industry continues. Its industry peer Fleetmatics Group 
PLC was acquired by Verizon Communication Inc. earlier this year. There has also been 
increased attention from activist investor Crescendo Partners (CP)--its largest shareholder—as 
three members were recently appointed to BSM’s board and CP announced discussions with 
management, the board, and other shareholders concerning future plans of BSM.

NeuLion Inc. (TSX: NLN)

NeuLion is a leading online video technology company, specializing in digital video 
broadcasting, distribution, and monetization of live as well as on-demand content in up to 4K 
quality to Internet-ready devices. NeuLion has been instrumental in delivering mobile media 
content to millions of users worldwide, with recently-renewed contracts with the NBA and 
NFL.

As consumers shift away from traditional television, companies will seek to monetize 
the mobile streaming trend via digital advertising as a defensive strategy to protect their 
advertising market share. According to eMarketer’s latest advertisement spending forecast, 
digital will overtake television ad spending this year for the first time. In fact, digital 
advertisement is expected to account for a third of media ads in the U.S. by 2019. By creating 
an integrated seamless platform capable of streaming live, high-quality content, NeuLion 
benefits most from this market growth as it is the backbone of the growth strategy of many 
blue-chip telecommunications, technology, and media companies.  
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Figure 3. Projected US TV vs Digital Ad Spending, 2015-2020

Source: eMarketer, Sep 2016

On January 5th, NeuLion announced the availability of its NeuLion CE SDK digital platform for 
4K smart televisions, and has licensed the software through a partnership with Sony to roll out on 
its next generation 4K televisions. Besides business from large-cap clients, NeuLion licenses its 
codecs and plug-ins to other smaller media, software, and technology companies such as Magix 
and Playbox. 

Since our previous report, NeuLion has rallied 18%. A key advantage of NeuLion is its highly-
integrated video platform that seamlessly streams and connects client content, a significant 
entry barrier for competitors. Currently, the Company has a strong balance sheet with no debt 
and a reported cash balance of US$70mm at quarter ending September 30. Besides a good cash 
conversion, NeuLion also benefits from recurring revenues, accounting for 68% of total revenues. 
NLN has an EV/Sales multiple of 1.9x, which is far below the peer average of 3.8x, suggesting 
the Company is undervalued.
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Points International Ltd. (TSX: PTS)

Points International provides a range of e-commerce and technology services to loyalty 
program operators using a common infrastructure. PTS has regained its momentum after a 
large Q3 miss of $82mm in revenues compared to consensus estimates of $93mm, which led 
to a lowered 2016 guidance. Quarter over quarter, Q3 also saw the number of points/miles 
transactions decline for the first time in six quarters - a key business performance metric for 
PTS.

PTS has rallied from a November 21 low of $8.94 to $10.78 upon news of expansion of its 
Point Travel SaaS booking service to include car rental and hotel capabilities for their loyalty 
programs. PTS launched the program with partner Miles and More, Europe’s leading frequent 
flyer and awards program, allowing MM’s 29 million members to redeem their award miles to 
pay for all/part of hotel bookings or car rentals via the Points Travel service. The partnership is 
aimed at generating significant incremental revenues for Points International, as the number of 
points/mile transactions increase.

Success of the SaaS booking system will result in high conversions, as well as interest from 
other private loyalty programs for future partnerships. A competitive advantage of PTS is that 
its Points Travel booking program is the only private travel commerce of its kind and can be 
quickly integrated into loyalty programs’ web and mobile properties. Presently, the Company’s 
balance sheet remains relatively solid with US$48M and no debt. However, PTS’ current 
market price of $10.60 implies that it may be overvalued, as its P/E ratio of 39.5x is much 
more than the median peer group of 20x for back office software companies.

Figure 4. PTS - Key Metrics

Source: Company’s Presentation
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Important Disclosure
Smallcappower.com is owned and operated by Ubika Corporation whose divisions include Ubika Research and Ubika Communications. Ubika Corp. is a wholly 
owned subsidiary of Gravitas Financial Inc. The following terms and conditions (“Terms of Use”) govern the use of this website (“site”) www.SmallCapPower.com. 
By accessing this site, you agree to comply with and be legally bound by the Terms of Use as set out herein. Ubika reserves the right to seek all remedies available 
at law and in equity for violations of these Terms of Use, including the right to block access from a particular internet address to our site.

Disclaimer
Ubika Corporation and its affiliates or partners will seek to provide services to companies mentioned on the smallcappower.com website. Hence, all information 
available on smallcappower.com should be considered as commercial advertisement and not an endorsement, offer or recommendation to buy or sell securities. 
Ubika Corporation and its related companies (including its directors, employees and representatives) or a connected person may have ownership/stock positions in, 
or options on the securities detailed in this report, and may buy, sell or offer to purchase or sell such securities from time to time.

Ubika and/or its affiliates and/or their respective officers, directors or employees may from time to time acquire, hold or sell securities and/or commodities and/
or commodity futures contracts in certain underlying companies mentioned in this site and which may also be clients of Ubika’s affiliates. In such instances, Ubika 
and/or its affiliates and/or their respective officers, directors or employees will use all reasonable efforts to avoid engaging in activities that would lead to conflicts 
of interest and Ubika and/or its affiliates will use all reasonable efforts to comply with conflicts of interest disclosures and regulations to minimize the conflict.

Specifically all companies mentioned or listed as “Analyst Covered Companies” at smallcappower.com and which are shown under the heading “Analyst Covered 
Companies” on the page: http://www.smallcappower.com/companies have entered into a commercial relationship with Ubika Corporation or our affiliates for 
capital market services and have paid fees and/or shares or stock options or warrants for being featured and mentioned in smallcappower.com. Hence these 
“Analyst Covered Companies” at smallcappower.com are shown at the website as an advertisement only and any mention of these companies does not and will 
not constitute an offer to buy or sell securities in the featured companies. Ubika Corporation, its affiliates or partners will seek to provide services to companies 
mentioned in smallcappower.com website. Hence, all information available on smallcappower.com should be considered as commercial advertisement and not an 
endorsement, offer or recommendation to buy or sell securities.

Ubika Corporation and its divisions Ubika Communication and Ubika Research (collectively, “Ubika”) are not registered with any financial or securities regulatory 
authority in Ontario or Canada, and do not provide nor claims to provide investment advice or recommendations to any visitor of this site or readers of any content 
on this site.

The information on this site is for informational purposes only. This site, including the data, information, research reports, press releases, findings, comments, 
views and opinions of Ubika’s analysts, columnists, speakers or commentators, and other contents contained in it, is not intended to be: investment, tax, banking, 
accounting, legal, financial or other professional or expert advice of Ubika or its affiliates, or a recommendation, solicitation or offer by Ubika or its affiliates to 
buy or sell any securities, futures, options or other financial instruments, and such information should not be relied upon for such advice. Every user of this site is 
advised to seek professional advice before acting or omitting to act on any information contained in the site.

Research reports and newsletters have been prepared without reference to any particular user’s investment requirements or financial situation. Where reference 
is made to estimate of value or relative value of a specific company, there is no guarantee that these estimates are reliable or will materialize. Readers of these 
reports and newsletters are advised to conduct their own due diligence before making any investment decisions. Ubika does not make independent investigation 
or inquiry as to the accuracy and completeness of any information provided by the Analyst Covered companies. Although the content has been obtained from 
sources believed to be reliable, this website could include technical or other inaccuracies or typographical errors and it is provided to you on an “as is” basis 
without warranties or representations of any kind. Ubika and its affiliates make no representation and disclaim all express and implied warranties and conditions 
of any kind, including without limitation, representations, warranties or conditions regarding accuracy, timeliness, completeness, non-infringement, satisfactory 
quality, merchantability, merchantable quality or fitness for any particular purpose or those arising by law, statute, usage of trade, or course of dealing. Ubika and 
its affiliates assume no responsibility to you or any third party for the consequences of any errors or omissions.

Information in this site is subject to change without notice. Ubika assumes no liability for any inaccurate, delayed or incomplete information, nor for any actions 
taken in reliance thereon.

Ubika, its affiliates and their respective directors, officers, employees, or agents expressly disclaim any liability for losses or damages, whether direct, indirect, 
special, or consequential, or other consequences, howsoever caused, arising out of any use or reproduction of this site or any decision made or action taken in 
reliance upon the content of this site, whether authorized or not. By accessing this site, each user of this site releases Ubika, its affiliates and their respective 
officers, directors, agents and employees from all claims and proceedings for such losses, damages or consequences.

Ubika and its affiliates do not endorse or recommend any securities issued by any companies identified on, or linked through, this site. Please seek professional 
advice to evaluate specific securities or other content on this site. Links, if any, to third party sites are for informational purposes only and not for trading purposes.
Ubika and its affiliates have not prepared, reviewed or updated any content on third party sites and assume no responsibility for the information posted on them.

Ubika and/or its affiliates and/or their respective officers, directors or employees may from time to time acquire, hold or sell securities and/or commodities and/or 
commodity futures contracts mentioned in this site.

This site may include forward-looking statements about objectives, strategies and expected financial results of companies featured in this site or where research 
reports are available on companies displayed and/or featured on this site. Such forward-looking statements are inherently subject to uncertainties beyond 
the control of such companies. The users of this site are cautioned that the company’s actual performance could differ materially from such forward-looking 
statements.

World Wide Web sites accessed by hypertext links (“hyperlinks”) appearing in this site have been independently developed by parties other than Ubika and Ubika 
has no control over information in any hyperlinked site. Ubika is providing hyperlinks to users of this site only as a convenience. Ubika makes no representation and 
is not responsible for the quality, content or reliability of any information in any hyperlinked site. The inclusion of any hyperlink in this site should not be construed 
as an endorsement by Ubika of the information in such hyperlinked site and does not imply that Ubika has investigated, verified or monitored the information in 
any such hyperlinked site. Should you wish to inquire about creating a link from your World Wide Web site to this site, contact SCP marketing via e-mail at: info@
smallcappower.com. for written authorization.

See our full disclaimer here.

http://www.smallcappower.com
http://smallcappower.com/reports/
http://smallcappower.com/reports/

